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& Storage Rack

Clean up on the competition with these new additions to the PR0O® Line.
The PC-10 Cube, RC-4 Rack and B-35 Faucet are the key to a cleaner,

BAF /ndicstries

safer and more productive work area.

Easy To Use

Your customers will appreciate the user
friendly design of our new U.N. approved 5-
gallon containers. Complete with handle and
air release, the PC-10 pours with the ease of a
one gallon jug. Screw in the optional B-35 /4"
Faucet to easily dispense concentrates directly
from the cube into buckets or spray bottles. It
is designed to sit on its side on a workbench or
shelf. The labels are affixed to the container
upsidedown so when you set the product on its
side for dispensing, the label is facing up and is
easily readable. These durable, reusable con-
tainers are now our standard 5-gallon shipping
containers for all PRO® waterbase products®. It
is available for purchase separately as well.

Easy Shipping and Storage

The PC-10 container is more than handy. Its
durable HDPE material and cube shape make it
ideal for shipping and storage. Designed with
grooves and ridges on both the top and bottom,
it stacks easily and safely, yielding more space
for product in warehouses and trucks.

*Some PRO® Products cannot
be packaged in the U.N. Cubes.
The following products will
continue to be packaged in their
existing containers: C-10-5,
C-16-5, C-61-5, C-66-5, S-87-5,
S-88-5, S-94-5 and 4711-5.
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Cut Down on Clutter

For end user storage, we offer a handy rack
designed especially for the PC-10 Cube.
The RC-4 Storage Rack fits four cubes and
takes up very little space. Your customers
will love this rack in conjunction with the
cube and the B-35 Faucet. It makes dilution
of concentrates and dispensing ready to use
product so much easier. The rack is ready
for immediate shipment.

Strategic Marketing

Promote the use of the complete U.N. Cube
and Rack system to increase sales of your
PRO® waterbase products. If you market it
right, you can sell four cube products just to get
your customers started. Place the rack in their
shop at no charge on the condition that they use
only PRO® Cube products in the rack. If they
buy from someone else or they discontinue
use, take it back or bill them for the rack.

Customer Satisfaction

You could include the rack at a discount or
offer it free when customers purchase 4 cube
products (e.g. "Buy 4 five-gallon cube prod-
ucts, get the rack at 50% off or free!"). This
type of value added service can produce a long
term relationship that the customers will honor
because of the convenience you have provided
for them. Put a package together and offer it
to your high end users.
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